Terms and Conditions

e The stamped receipt can be redeemed against a badge.

Badges will be issued on first cum first serve basis.
¢ No refund/cancellation will be entertained at any point of time.

e Students can redeem this receipt for a badge only against the student
ID proof.

¢ In case of house full session, amount will not be reimbursed against the
stamped receipt, the attendee may purchase any other session badge.

e Organiser reserves the right to change the topic or schedule of the

seminars if the situation demands so.

| agree to the above terms and conditions

Signature

Fill and post to:
THE GEM & JEWELLERY EXPORT PROMOTION COUNCIL

1st floor, Tower A, G-Block, Bharat Diamond Bourse,
Next to ICICI Bank, Opp. NABARD, Bandra Kurla Complex,
Bandra East, Mumbai - 400 051, India
Tel: +9122 2652 4791 » Fax: +9122 2652 4764
Web: www.gjepc.org / www.iijs.org / www.iijs-signature.org
or Log on to: www.iijs.org for online registration
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Personal Information (Please Fill in BLOCK Letters)
Mr/Mrs/Ms:

Company/College:

Designation:

Address:

City: Country: PIN:
Telephone: Mobile:
Fax: E-mail:

Payment:
Seminar Fee Structure
Category Particulars Rate

A1 Single ticket per session (Thursday, Friday, Monday) Rs. 400

A2 Single ticket per session (Saturday & Sunday) Rs. 500

A3 Seasonal Pass (all 19 seminars) Rs. 2700
A4 Individual student Rs. 100*
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* Restricted to first 30 students per session
* Per session rates: Inclusive of taxes

Enclosed is Cheque/Draft No.: dated:

drawn on Bank: Branch:

in favour of ‘The Gem & Jewellery Export Promotion Council’

Tick on your interest for the session:

o This is only an indication of your interest and will not be treated as session booking unless the
badge is issued.
¢ To obtain the badge, provide your duly stamped receipt at the address overleaf.

Session Topic v Session Topic

No. No.

| Successful Jewellery O 10 How Kaizen Can Help In
Retailing in Rural India Retail

o 2 Natural Coloured Diamonds o 11 Overview on the Gold, Silver
& Advantages and the PGM’s Market

O 3 Lessons from China’s Gold O 12 Building a Vibrant Domestic
Jewellery Growth Jewellery Business

O 4 Identifying Diamond o 13 Converting Traditions into
Treatments Successful Business Models

O 5 E-Selling (Free Seminar) o 14 Profit from Best Business

O 6 “Ocean of Colours™ Practices in Retail
Gemstones O 15 State of Diamond Industry

o 7 World of Designers O 16 Methods of Selling

O 8 Optimizing Manufacturing Jewellery Across Regions
of Jewellery o 17 Changing Face of Retailing

o 9 Leading jewellers of the o 18 Opportunities & Threats in
world in association with Modern Wholesaler
FICCI present *Brand o 19 Creating Large Synthetic

Valuation: Relevance, Scope
& Future Potential for the
Indian Jewellery Industry”

Gem Diamonds

See Terms and Conditions overleaf



